
TYPE                                     2010    2009 
Acreage 28 12 

Acreage/House 70 55 

Acreage (Waterfront) 4 1 

Business 13 13 

Townhouse 425 426 

Condo 542 567 

Duplex 64 77 

Farms 10 12 

IC & I 56 18 

IC & Lands 5 1 

Lots 130 65 

Leases 24 47 

Lots (Waterfront) 2 0 

Multi-Family 2 3 

Mobile Homes 160 128 

Recreational 7 8 

Residential 1401 1450 

Residential (waterfront) 27 20 

Timeshares 1 0 

TOTAL 2954 2910 

Multi Plex 3 7 

$0 to $200,000 7 9 

$200,001 to $240,000 10 27 

$240,001 to $280,000 38 29 

$280,001 to $320,000 66 92 

$320,001 to $360,000 149 199 

$360,001 to $400,000 196 243 

$400,001 to $440,000 211 189 

$440,001 to $480,000 177 167 

$480,001 to $520,000 139 156 

$520,001 to $560,000 117 88 

$560,001 to $600,000 73 73 

$600,001 to $999,999 185 165 

$1 Million and over 34 13 
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Joe Ungaro 
250-317-1819 

Terry Albrecht 
250-862-6554 

Market Update        Residential Sales by Price 
Year to Date 

Summary of Residential Sales 
Year to Date  

Ungaro Albrecht  

                                                                        Average House Price Sept 2010  $   466,382 
        Median House Price in Sept 2010   $   425,000 
        Number of houses listed last month:            392 
        Number of lakeshore homes sold last month:  3 
        Average Mobile Home Price:           $     89,180 
        Dollar value of sales in Sept 2010 :$87,872,354 
        Dollar value of sales in Sept 2009. $159,355,134 

Fun Facts and Demographics  
 

Buying, selling or financing a home is one of 
the biggest decisions a person will make, so it 
is only natural that they will want to work with 
a knowledgeable professional they can trust. 
Remaining educated about the market with 
relevant and current information is important 
and will give them peace of mind. 
Knowing and understanding consumer trends 
and the changing demographics will help you 
gain insight to where the market is headed. We 
have compiled some facts and figures for your 
enjoyment. 
Did you know that 68% of Canadians own their 
homes and that 60% of them have a mortgage 
on it? Around one half of adults between the 
ages of 20-29 live with their parents, compared 
to one third of them 20 years ago and that 60% 
of the people between the ages of 25-39 who do 
not live with their parents are homeowners! 
63% of buyers are either married or living com-
mon law and couples in their 30’s account for 
the largest proportion of first-time home buy-
ers.  First time home buyers dominated the 
market in the first half of 2009 and then the 
switch happened and Move-Up buyers  domi-
nated the first half of 2010. Net worth of home-
owners compared to renters  averaged 35 times 
that of a renter if the homeowner had a mort-
gage on the property and 70 times that of a 
renter if they did not have a mortgage on the 
property. There is a new era of consumer as 
well with the Echo Boomers coming into play.  
There are 9.2 million Echo Boomers in Canada 
and 97% of them use social media everyday! 
This could have a big impact on how real estate 
is marketed. 


